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1. Introduction Financial Technology or as it is p0p1.11arly called TFintech’ is thc}.'f-mcﬂxﬂif
application of technology in the process of p_romdmg various ﬁnanleﬂ services, Thesc"'."n o
financial services include fund raising, lending, transf_er, payment, investing etc. T, o
relation between finance and technology is not somethn}g new. The invention of cregjt’ ! 0
cards, debit cards, ATM machines, online stock trading, use of computers by the""t;\lg :
banks for storing data and performing various operations, aqvent of e- COmmemﬁ}" 511'1?5'
were all application of technology in the financial sector. Previously technology was ﬂsﬂc
used to enhance the services of the traditional financial sector but in the presenlffé ‘2
scenario it is posing a threat to the existence of the traditional financial sector b}:‘ag‘ 00
trying to replace it with its modern, fast growing, technologically driven I"1na,m:ia]§;hl“d111
companies operating online. These companies can be both startups and established g%
financial companies trying to incorporate technology in their operations to compete inleul that
the changing scenario. Mostly it involves the startup companies only. These fintech’
companies use technology to provide the various financial services by operating on an’
online platform. The use of internet for all of their operations is the most vital featureﬂbased
of these companies. One of the areas of Fintech that is rapidly growing is Peer to Peer ﬁ Yot
Lending. fﬁg
fol
Peer to Peer Lending refers to the practice of providing an online platform to matchy|
the needs of borrowers of funds with those of the lenders. It completely rejects the,
concel?t of a trac_litional brick and mortar bank and thereby reduces its overheads by
removing any kind of intermediary between the lenders and the borrowers. It is ay
favorat‘?l_e situation for b_oth the borrowel_‘s and tl.le lenders. The lenders get a higheri
;ﬁdoh;rl;eigmabyaligxg fflﬂlefr. than just saving and the borrowers on the other®
bonk. Th pay rate of interest as opposed to borrowing from a traditionalit
<. The various types of loans given under this arrangement include student loan,
medical loan, house renovation loan, foreign trip loan, business expansion 1 t i
Peer to Peer lending belongs to the broader ‘Crowdfunding’ mode{pc Slogf 0a§, ec g
basically financing a project/ idea/ venture on an online platfol-n; bI‘OW lfunding 131
amount of funds from a large number of investors who have an int y TR S.man ¢
idea/ venture. This interest could be the economic benefits or a 5 elz_est 5 projec]
associated with the success of the project or a simply a CQI;y e, of . WEECS ¥
underlying message or purpose of the project. This project/ idea/ vnecuon with the \
idea for a startup business, a new product launch, making of a nenﬁure i iy i
Joan for some kind of personal or professional motive. This is a purellome, or simply a
where the seekers of funds have to raise the required amount oty i? L 56 Hihtionn
projects within a stipulated period of time by grabbing the interest ofug ds' Sl
This can be achieved by either uploading videos, photographs relatﬁng tc:etllxzvest‘.)rs‘
. . . . 3 . . " TO
or engaging in continuous campaigns to popularize the idea on some social pmé’g\c:

70

FASSRE™,



Business Management inuc, X

8 *Mey
0in
h prospects and the challenges that might },, oy 0 T'"‘tf.
t b
he grow Y
5-3t ) :re' Clmllengcsm‘““‘“m\,_‘_ hl
0 : T — ~—
Growth Prospef’ts d easy process. It 1  Risk is INVolved "W\\ )
I It’s a quick an e ¥ion lending as the loang are givey, Wi{)le of ™~
) altlon. e : |
uires less documen charged a less | any collateral, oyt
req The borrowers are mot\’r o1 of 2. Lesser penetratjop, Ofinter,
?Ate of interest due to the re technological ignorance IS 0 my ” €tan
. iaries. llenge faced by thig sector
termediaries . ired as loans cha _ ‘ r,
13n No collateral is required 3. Usually loans of o smy|) moy,,
: . i inder such arranpe \
are unsecured . a small are given \ Eement,
4, The investors can invest large amount of lnn.nl people stj)) have [ro
amount of money too. diversify the depend on the traditionq] banking
; can
3 The investors system. .
risks by investing in a number of 4, Credit information ¢Specially of
j . s is shared on thig latf,
projects. e of the borrower.s 1S § ‘ Platfory,
6. The investors t_lave the 32:2‘; to Although strict data SECUTILY measypeg
deciding in which project they are undertaken, the {t]fnr 0( mlisuzrm of
invest. ill remains in the minds of 1eq le,
1';_. Early recover of loans as the data still r people
maturity period of a loan cannot exceed
36 months. ——
6. Conclusion and Recommendation
. : » i 't connection xenetration,
This fintech industry is fast growing. Due t? large mtcrnt*.t‘(o hiae ] e
positive attitude towards startups, growing technological deve opment, - fierce

competition in the financial sector
recognition provided by
Indian economy, makin

» large portion of unmet financial demand and the

RBI this industry is soon to take an important position in the
g India a global fintech hub.

more awareness among the people.
by these companies to increase their
scent stage in our country,

ould be undertaken
nknown and at ana

References
lclerences

* Duarte, J., Siegel, S, & Young, L. (2012). Trust an
to-Peer Lendin

& The Review of Rinancial Studies, 25:8,
* Freedman,

2455-2484.
S, & Jin, @G, Z., (2008). Do Social Networks
Peer-to-Peer Lending? Evidence from Prosper.com, 10.21
Working Papers,

. Herzcnstein, M., Sonenshein

d Credit; The Role of Appearance in Peer-

Solve Information Problems for

3()/,;,;,.“_]3()4133_ NET Institute,
S, & Dholakia, U, M., (2«
ou Money, Journql of Mar

Rl R e o )11). Tell Me o Good Story and 1 May
eting Research, , 138-140,
¢ lyer, R, Khwaja, A, | g9

" Luttmcr, E, Fp, & Shue, (2010). Sc

worthiness in
*  Klaff, M., (2009, Peer to Peer |

| ending: Auclloning Microcre .

. ( redita over ‘

;‘h Lin, M,, Pmbhulu, N. R, & Vinwmmthnn, S. (2012 Bortowe <
¢y Keep, Manugmnnnt Science, 59:1, | )

5 =) Judging Borrowers by
*  Michelg J, (20]2) Do Unye, =385,
. E 4 ’ . Ve “.. . Yie
nding, ”le/sctxmnring R crifinble Dijg

. closures er? Bvidence [
l.’Uf("U, u;: l'n I\lah-l'l ]J. M”“ a !|Vhl oo h‘"”l
URL' Ul'itOd

reening in New Credit Markets:
Denver Mectings

Peer-to-Peey Lending? AFA 2011

the Compuany

Peor-to-Peer
Www.rbi.org.in
cn.wikipediu.org
WWw.livcmlnt.t:om
Www, {2if unding,com
Jaircey t.com

® @ @ o o

= )
—w=m=am s 2 183



